HOW TO GIVE PRESENTATIONS
Here are some things to help you in making the presentation in class next week. We already did Pages 2-6 in class. Pages 2-6 are just a simple version. They can help you remember the ideas and help you follow them in your presentation. Also, save them for the future.  When you get a job, you can look at these ideas and they can help you in presentations at work.

Pages 7-24 are OPTIONAL. They are helpful. But, you do NOT have to read them. There will be no test on pages 8-24s.
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HOW TO GIVE GOOD PRESENTATIONS--SIMPLE
Why are presentations important?
Almost everyone in education, business, science, politics, religion will have to give a presentation of some kind sometime in their lives. It is important: 

1. to get good grades in school, 

2. to make profit and be more efficient in business,
3. to share technology, new skills, research,
4. to present important ideas at conferences,
5. to sell products,
6. to change people’s minds and views.(M.L. King, Churchill, JFK, pastors, scientists, etc.),
7. to sell yourself & improve your resume (get better jobs).
9 Steps for Good Presentations
There are 9 steps to make good presentations:

1) Prepare: Identify goals & obstacles. 

2) Research: Gather data. Plan strategy.
3) Persuade: Use the persuasion process. 
4) Don’t Plagiarize: How to use ideas from others honestly.

5) Design: Organize information effectively.
6) Clarity: Think about culture, terminology, etc.
7) Practice: “I am always doing that which I can not do, in order that I may learn how to do it.” Pablo Picasso. 

8) Delivery: Present with confidence.
9) Question & Answer time
1) [image: image14.png]


Prepare: Identify goals & obstacles
People have many reasons they don’t want to change. It’s like a network. Think about these questions:
· Who are you talking to? 

· What do they know AND not know?

· What is their problem? 

· What are the reasons they do NOT want to change? 

· What do they need to change? 

Possible reasons are: opinions of family, friends, co-workers, culture, tradition, scientists, research, evidence, friends’ experience, TV, money, difficulty, pride, lack of knowledge, etc.
2) Research: Gather data. Plan strategy.
Find good reasons to change, answers to obstacles, illustrations and evidence from:

· books, magazines, journals, research, newspapers, internet, media.  

· presentations from other people, esp. experts, on the same topic. 

· pictures, charts, media clips, etc.
· friends, teachers, experts, researchers, interviews, etc.

3) Persuade: Use the persuasion process. 
There are several ways we can change people’s minds. Here is a very common process that many use.. 

I. The Attention Step.

You need to get people’s attention. These are some ways you can do it. They should have a connection to your goal or point.
A. an ice-breaker, a story about something similar that people experienced. 

B. a funny or dramatic story 

C. Why is this issue important? 

D. making a surprising statement.
E. ask a question
F. make them curious 

G. using pictures and media. 

H. using a famous quote 

II. The Need Step.

You need to help the audience understand that they have a problem. These are some ways: 

A. Explain the problem or need simply and shortly.
B. Give some examples or stories about the problems (to help people feel emotionally connected to the problem).
C. List some statistics (so people know it can happen to them too)
D. Cite some research (to show how serious the problem is)
Help people see that this problem can hurt their health, happiness, money, business, family, friends, security, life, nature, country or world in an important way.
III. The Answer Step

After you tell them about the need, it’s time to give them your answer. Here are some good ways:
A. Explain simply and shortly your answer. Make sure your main points are clear.
B. Why do you think your plan will work?  Give logical reasons it will solve the problem. 

C. Why do some people disagree? What are their reasons? Why are they wrong? Why are their criticisms not true?

D. Tell some real stories about people who used this idea.  How did it work for them? How did it help them? How did their lives improve? Use pictures and maybe a SHORT video clip.
E. Find some statistics and research about this answer.  Does it work for many people?  Use facts, charts, pictures, SHORT media, quotes from experts to convince people.
Help the people to understand your idea. Give them many reasons it can work well to solve the problems and needs. 
IV. The Visualization Step.

After they know your answer, people will be wondering if your idea can work for them. Help them imagine the future with very vivid descriptions:
A. The Positive Method – What will happen to them if they follow your answer?  How will they benefit? Be realistic and honest.  What is a situation that might happen in the future? How will your answer help them in that situation? 

B. The Negative Method – What will happen to them if they do not follow your answer?  Be realistic and honest.  What is a situation that might happen in the future? How will they lose or be hurt if they do not follow your answer? Show them the danger or problems that will happen if they don’t follow your answer. 

C. The Contrast Method – Use both the positive and negative method in A and B above. 

Make sure it is possible for people to follow your answer. Make them feel it is very important. Help them imagine the benefits of following your idea and problems of not following your idea.  Now they should be ready to take action!

V. The Action Step. 

Now change their desire into action.  Tell people specific and concrete ways they can follow your idea:

· What can they buy? 

· What habits should they change?

· What should they do soon to protect themselves/their family? 

· Who should they talk to?

· ***Where can they get more information and ideas on this topic? (an agency, book, website, etc.)

It’s good to use 1 or more of these ideas?
A. make a final challenge or appeal (like Dr. Martin Luther King Jr. “I have a dream” speech)
B. summarize the problems and your answer. (like scientists and pastors)
C. quote an expert of famous person on this topic 

D. use a final powerful story  

E. tell them your choice and decision (like Joshua)
Make sure to end VERY strongly. Keep your strongest story or quote or idea for the end. But, keep it simple and strong.
The above material ispartly adapted from: D. Ehinger, A.H. Monroe, and B.E. Gronbeck’s (1978) Principles and Types of Speech Communication, 8th. Ed., pp. 142-163; S.E. Lucas (1995) The Art of Public Speaking, 5th. Ed., pp. 353-361.
4) Design: Organize information effectively.

· Power points are NOT essays. They give the highlights, main points.
· Make it simple enough for the audience to understand.
· Good power points usually have 1-2 pictures and only a few phrases or sentences. 
· If you use an outline slide, put some information about your presentation on it.

· Usually use 32-40 font, short titles, few bullets and spell check.

· Animations can be nice sometimes, but don’t use it too much. It can be distracting.

· SPELL CHECK your power point. Check it with the teacher and friends.
5) Don’t plagiarize: How to use ideas from others honestly.

	What is plagiarism?  Monash University has a good definition of plagiarism. It is:

· “copying phrases and passages word-for-word without quotation marks and without a reference to the author; this includes but is not limited to books, journals, reports, theses, websites, conference papers and course notes 

· paraphrasing an author's work and presenting it without a reference; this includes but is not limited to sentences, paragraphs, ideas and themes 

· submitting work as your own that someone else has done for you. 

If you have used someone else's work without acknowledging your source, you have plagiarized.”
quoted from Monash University at: http://www.monash.edu.au/lls/llonline/writing/general/plagiarism/index.xml

HOW CAN I WRITE ABOUT IDEAS FROM OTHER PEOPLE

You can rewrite facts and true things in your own words without giving your source. But, you can’t just copy the same words from the internet and call it your own. 

It is also not ethical to follow the same story line or plot as another writer.  You need to do make your own plot, focus and not just take it from someone else.  What story do you want to tell?  What is your goal in writing?  Read a lot, rewrite some things in your own words and use ideas from many sources.  But, make it YOUR story and according to YOUR focus. 

You can quote and tell stories from other people. This is good and it shows that 
A) you are more intelligent and 
B) that you have studied your topic and 
C) that others agree with you.  

But, if you do this, you must tell where you got the information: You will need to include at least the 

1) author’s name, 

2) the name of the article, magazine or the book it is in OR the website address where you found it and 


3) (for books) the publisher

4) page number (& sometimes the date)
 

Here are a few examples of how to do it:

QUOTES FROM FAMOUS PEOPLE:  If it’s just a sentence or two (especially from a famous person), then you can just put the sentence and the author’s name.  EXAMPLE: 

“We are what we repeatedly do. Excellence, then, is not an act, but a habit.” – Aristotle

"The only ones among you who will be really happy are those who will have sought and found how to serve." - Albert Schweitzer

QUOTES FROM MAGAZINES 

“Americans consume 21 million barrels of oil every day to fuel our cars, heat our homes and power our farms, factories and cities.” 
Delbanco, Andreas. “The Future of Energy”, inTime.  July, 2006: 4

QUOTES FROM BOOKS:  

“God had commanded the Hebrews to teach their children His requirements and to make them acquainted with all His dealings with their fathers. This was one of the special duties of every parent--one that was not to be delegated to another. In the place of stranger lips the loving hearts of the father and mother were to give instruction to their children. Thoughts of God were to be associated with all the events of daily life.” White, Ellen. Patriarchs and Prophets. pg. 593.

QUOTES FROM INTERNET: 

Quotes from internet:

“When he lunches with President Bush…Bono quotes Scripture and talks about small projects in Africa that have specific metrics for success. Then he asks for more money to fund them. In the office of Senator Dick Durbin…he speaks of …how development aid reminds the rest of the world of America's greatness. In stadiums, he tells people that if they join together, they have a chance to make poverty history.” Tyrnagiel, Josh. “The Constant Charmer.” Time Magazine. Dec. 19, 2005. http://www.time.com/time/magazine/article/0,9171,11422

 HYPERLINK "http://www.time.com/time/magazine/article/0,9171,1142270,00.html" \t "_blank" 70,00.html
REWRITING FACTS

ORIGINAL: Florence was born into a rich family at the Villa Colombia in Florence, Italy, on May 12, 1820, but grew up in England. She and her sister loved the countryside and Nightingale sometimes took care of sick dogs and animals in the area. In 1840, Nightingale begged her parents to let her study mathematics more. After many emotional arguments, her parents finally let her study math with several excellent math teachers. Her math skills became very important in her nursing work and helped her to pioneer the “coxcomb” pie charts which people everywhere use now. She improved sanitation, medicine, nursing and saved millions of lives.

More examples here:
http://www.library.mun.ca/guides/howto/apa.php
THOUGHT ON INTEGRITY

· Zig Ziglar talks about an interview with ~100 Fortune 500 CEOs.  They were asked what was the most important quality.  They said that the most important thing for CEOS was integrity and honesty.

·  “The reputation of a thousand years may be determined by the conduct of one hour.” Japanese proverb 

· “Character, in the long run, is the decisive factor in the life of an individual and of nations alike.” Theodore Roosevelt, US president 

·  “Real integrity is doing the right thing, knowing that nobody's going to know whether you did it or not.” Oprah Winfrey

· “Honesty is the cornerstone of all success, without which confidence and ability to perform shall cease to exist.” Mary Kay Ash
	표절은 무엇인가?  모나쉬 대학교는 표절에 대하여 잘 정의 하고 있습니다.

· “인용부호 나 참고 출처 없이 단어의 구와 절을 복사하는 것.

· 이것은 제한 없이 책, 잡지, 레포트, 논문, 웹사이트, 회의문서, 학습노트를 포함합니다.

· 작가의 작품을 바꾸어 쓰고 참고 출처 없이 제출했을 때: 이것은 제한 없이 문장, 단락, 사상, 주제를 포함합니다.

· 남이 해준 과제를 자신이 한 것처럼 제출 했을 때.
만약 여러분이 출처를 알리지 않고 남의 작품을 사용했을 경우에 이것은 표절입니다.”
quoted from Monash University at: http://www.monash.edu.au/lls/llonline/writing/general/plagiarism/index.xml
나는 다른 사람의 아이디어를 어떻게 적을 수 있을까?

 사실이나 진실적인 내용을 출처 없이 여러분의 글로 다시 쓸 수 있습니다. 그러나 인터넷에서 똑같이 복사한 후 자신의 작품이라고 말할 수는 없습니다. 
또 다른 작가처럼 똑 같은 줄거리와 구성을 따라 하는 것도 도덕적이지 않습니다. 여러분은 자신만의 구성을 만들어야 하며 다른 사람의 작품을 가져 오시면 안됩니다. 어떤 이야기를 말하고 싶나요? 작품 안에 당신의 목적은 무엇입니까?  많이 읽고, 당신의 글로 다시 글을 적으십시오. 그리고 많은 자료로부터 아이디어를 이용하세요. 그러나 당신 자신만의 이야기를 만들고 당신의 방향을 따르세요. 

다른 사람의 글을 인용할 수 있으며, 그의 이야기를 쓸 수 있습니다.  
A) 이것은 유용하며, 
B) 당신이 총명하고, 
C)당신의 주제에 대해서 공부했음을 보여줍니다. 
그러나 만약 여러분이 이 방식으로 쓴다면, 정보의 출처를 반드시 알려야 합니다. 적어도 아래에 기제된 것들을 알려야 할 것입니다.

1) 작가 이름

2) 기사, 잡지 또는 책 이름 또는 당신이 찾은 정보의 웹사이트 주소

3) 책일 경우 출판사 
4) 쪽 수

밑에 하는 방법에 대해 몇 가지 예를 들겠습니다

유명인의 글의 인용: 한 문장이나 두 문장일 때는 그대로 그 문장을 쓰고 작가의 이름을 써주세요.예)

“We are what we repeatedly do. Excellence, then, is not an act, but a habit.” – Aristotle
"The only ones among you who will be really happy are those who will have sought and found how to serve." - Albert Schweitzer
잡지에서 인용

“Americans consume 21 million barrels of oil every day to fuel our cars, heat our homes and power our farms, factories and cities.” Delbanco, Andreas. “The Future of Energy”, inTime.  July, 2006: 4

책의 인용

“God had commanded the Hebrews to teach their children His requirements and to make them acquainted with all His dealings with their fathers. This was one of the special duties of every parent--one that was not to be delegated to another. In the place of stranger lips the loving hearts of the father and mother were to give instruction to their children. Thoughts of God were to be associated with all the events of daily life.” White, Ellen. Patriarchs and Prophets. pg. 593.
인터넷에서 인용

Quotes from internet:

“When he lunches with President Bush…Bono quotes Scripture and talks about small projects in Africa that have specific metrics for success. Then he asks for more money to fund them. In the office of Senator Dick Durbin…he speaks of …how development aid reminds the rest of the world of America's greatness. In stadiums, he tells people that if they join together, they have a chance to make poverty history.” Tyrnagiel, Josh. “The Constant Charmer.” Time Magazine. Dec. 19, 2005. http://www.time.com/time/magazine/article/0,9171,11422

 HYPERLINK "http://www.time.com/time/magazine/article/0,9171,1142270,00.html" \t "_blank" 70,00.html
REWRITING FACTS

REWRITTEN((:  The Nightingale family had a baby, Florence. She grew up in England. She liked to go into the country and ride horses. She was very sympathetic  and helped sick animals get better. She also loved helping sick animals get better. She loved studying. She really liked math. Once, she begged her mother to let her study math.  Finally, her parents agreed.  Florence later taught other students in math. She used her math skills a lot. She made the first pie charts, “coxcombs”. These helped doctors very much. Her work saved millions of lives.

More examples here:

http://www.library.mun.ca/guides/howto/apa.php
정직에 대한 생각

· Zig Ziglar는 100명의 재산가와 500명의 CEO들과 인터뷰를 가졌습니다. Zig Ziglar는 그들에게 가장 중요한 자질은 무엇인지 물었습니다. 그들은 CEOS가 되기 위한 중요한 자질은 성실과 정직이라고 대답했습니다.

· “수천 년의 평판은 한 시간의 수행으로 결정 된다.”      –일본 격언

· “인격은 결국 개인적인 삶에서와 동등하게 국가적 삶에서도 중대한 요소 이다”.- US대통령 시에돌 루스벨트 

·  “진정한 정직함은 올바른 일을 행하는 것이고, 당신이 올바른 일을 했는지 안 했는지 아무도 알지 못하는 것을 아는 것이다.”-오프라 윈프리
·  정직함은 모든 성공의 주춧돌이며, 이것 없이는 자신감과 능력은 존재하지 않을 것이다.-메리 케이 애쉬


6) Clarity: Think about culture, terminology, etc.
If you are presenting to people in other cultures, check your presentation with someone in that culture. It's best to avoid idioms, puns, metaphors, etc. They may not have the same meaning in other cultures. Some words don't mean the same in different cultures. Example: 

· Pumpkin can mean ugly in Korean. But, in English it can mean cute.

7) Delivery: Present with confidence
· You may be nervous. But, act confident.

· Make eye contact with people. 

3 Second Rule: Look at someone in the audience for 3 seconds. Then look at another person.

Look at eyes, OR noses :). If you can't look at eyes, look at noses. People don't know the difference.

· Change your voice. DON'T BE A ROBOT! Sometimes speak faster, sometimes slower. Sometimes louder, sometimes softer. Use different tones. 

· Ask a few questions to the audience or use Quizzes. This gets the audience involved!

· Stand straight and move around a bit.  Be enthusiastic and show it!

8) Practice! 
· Check: the room, computers, projector, your file and how it looks,etc.

· Do your presentation for friends. How do they think you can improve it?

· Try to have a backup plan if the equipment doesn't work.

“I am always doing that which I can not do, in order that I may learn how to do it.” Pablo Picasso.
나는 항상 내가 할 수 없는 일들을 하려 해왔다, 나는 내가 할 수 없는 일들을 이루는 방법을 순서대로 적절하게 배우면 그 일들을 이룰 수 있었다.
9) Question & Answer time
· Repeat the question for the audience so everyone can hear.

· Give simple answers and facts.

· Don't lie. It's OK to say, "I don't know. I'll find out and tell you later."
CHECK THE WEBSITE:

There is more information and helps at my website that are optional, but could help you. It’s here:
http://eslmission.truth-is-life.org/resources.php, 

click: Dong-Suh Class Information-handouts 

open: “How to Give Good Presentations-simple”

OPTIONAL Reading: 
	!!!Make Poverty History Presentation Example Handout (English & Korean)
7월 2일, 역사상 가장 큰 콘서트인 “Live8”이 세계의 10곳 정도에서 열렸고, 20년 전에 열렸던 “LiveAID”도 아프리카에서 굶주리고 있는 사람들을 도와주기 위한 콘서트였습니다. 그  콘서트 기부금으로 단기간동안은 그 문제를 해결할 수 있었지만, 엄청난 빚, 불공정한 무역 정책들과 다른 부정비리로 인해30,000명이 여전히 극심한 가난으로 매일 죽어가고 있습니다.

이 운동은 1990년대 레위기 25장과 신명기 15장에 있는 하나님의 경제적인 원칙들을 진지하게 숙고한 교회들에게서 시작되었습니다. 그들은 가난한 나라의 빚을 탕감해주고 빈곤의 늪에서  수백만의 사람들이 헤어날 수 있도록 도와주기 위해Jubilee(희년)2000 캠페인을 시작했습니다. ***이제 이 운동은400개의 기관들과, 많은 정치가들, 유명스타 및 지도자들에 이르기까지 전 세계적으로 확산되고 있습니다. 만델라 닐슨, 토니 블레어, U2, 브레드 피트, Bono(U2 싱어) 그 외 많을 사람들이 참여하고 있습니다. 전 여러분들도 이 캠페인에 참여함으로써 수백만명의 하나님의 자녀들이 매일 겪고 있는 고통과 아픔을 함께 나누시길 원합니다.

이러한 비극은 막을 수 있는 것입니다. 빈곤이 절대 자연스러운 것이 아닙니다. 빈곤을 해결하는 것이 힘든 일은 아닙니다. 많은 철학자들과 지인들이 그 해결책에 동의합니다. 하지만, 정책상 대부분의 나라들이 탐욕을 먼저 따르기 때문에  그것이 불가능하게 보였습니다. 하지만, 올해 수백만의 사람들이 이러한 비극에 맞서 싸우기 위해 고군분투하고 있습니다. 많은 세계 지도자들과 유명한 사람들은 올해 우리가 정말 빈곤의 종지부를 찍을 수 있다고 확신합니다. 그들이 정부에 다음과 같은 것들을 원합니다.

1) 아프리카에 두배 더 지원하기(신15:7, 고후8:11-14)

2) 가난한 나라의 빚과 이자 탕감해주기(신15, 시15:5, 느5:7, 출22:21-25)

3) 공정한 무역법 보증(약5:4, 렘21:13, 레19:35, 미6:11)

만델라 닐슨이 말하길, “세계의 가장 가난한 나라들에 있는 수백만의 사람들이 빈곤의 감옥에 갇혀 있다. 이제 그들을 해방시킬 때다!”
U2싱어인 Bono는 “우리의 세대는 어떻게 기억될 것인가? 인터넷? 그럴 수도 있다. 테러와의 전쟁? 그럴 수도 있다. 하지만, 만약 우리가 역사상 빈곤을 퇴출시킨 세대로 기억되어진다면, 더 금상첨화가 아닐까?” 라고 말합니다.

빌 게이츠는 “우리는 해낼 수 있다. 그리고 이것을 해낼 때, 인류 역사상 가장 큰 일이 될 것이다.”
**예수님을말하길, “그러면 왕은 이렇게 말할 것이다. `내가 진정으로 말한다. 너희가 여기 있는 내 형제 중에 가장 보잘 것 없는 사람 하나에게 해준 것이 곧 내게 해준 것이다!”  Matthew 25:40

올해가 역사상 빈곤의 종지부를 찍을 수 있는 가장 좋은 기회입니다! 사람들이 가난의 종지부를 찍기 위해 성경에 있는 원칙을 따르는 것은 놀라운 일입니다. 만약, 우리가 이 일에 동참한다면, 우리는 빈곤의 종지부를 찍도록 도와줄 수 있습니다. 그리고, 우리는 또한 사람들에게 하나님의 원칙들이 세계가 직면한 문제를 해결하는 가장 좋은 방법이다는 것을 보여줄 수 있습니다.

Already, the debt of 38 nations has been cancelled and world leaders promised to give $50,000,000,000 more in aid.  But, unfair trade is still a problem and more help is still needed.  Here are things you can do to help:
· 1) SIGN INTERNET PROTESTS LIKE WWW.ONE.ORG
· 2) JOIN E-MAIL LISTS & STREET PROTESTS IN KOREA
dohye@ccej.or.kr, www.endpoverty.or.kr, www.landjustice.or.kr
· 3) LEARN ABOUT POVERTY PROBLEM & TELL OTHERS
www.one.org, www.makepovertyhistory.org, www.whiteband.org 
· 4) VOTE FOR LEADERS WHO WILL HELP POOR
· 5) PRAY, FOLLOW BIBLE PRINCIPLES, HELP PEOPLE BE INDEPENDENT
전 여러분이 수백만명의 사람들에게 희망을 줄 수 있는 이 운동에 동참하길 바랍니다. 이 운동을 후원해주기 위한 당신의 목소리를 청종하기위해,  그리고 여러분의 교회에서 좋은  아이디어들이 있다면 

www.ccej.or.kr,   www.one.org, www.jubileeusa.org, http://www.christianaid.org.uk, www.live8live.com/, http://www.makepovertyhistory.org. 웹싸이트로 보내주시길 바랍니다. 비디오 싸이트는 다음과 같습니다. http://www.live8live.com/videos/index.shtml, http://www.christianaid.org.uk/video/campaign/index.htm, and 

http://www.christianaid.org.uk/video/506g8/index.htm.

우리는 여러분들도 빈곤의 종지부를 찍을 수 있는 이 캠페인에 참여하길 바랍니다. 그렇게할 때 우리는 큰 일을 이룬 세대로 기억될 수 있을 것입니다! **
	1. ATTENTION
On July 2, 2005 the biggest concert in history, “Live8”, happened in 10 cities around the world.  20 years ago, “LiveAID” was held to ask people to give money for starving and hungry people in Africa.  
2. PROBLEM/NEED

Donating money solves the problem for a short time.  But, because of huge debts, unfair trade policies and other injustices, 30,000 people are still dying every day of extreme stupid poverty—that’s one person every 3 seconds.  

3. ANSWER

This movement to stop poverty began with churches in the 1990s who took seriously God’s economic principles in Leviticus 25 and Deuteronomy 15.  They started a Jubilee 2000 campaign to cancel debt for poor nations and help millions escape the cruel prison of poverty.  This campaign has now expanded to a worldwide movement of more than 400 NGOs, many politicians, entertainers and others super stars and leader.  Some of them are: Nelson Mandela, Tony Blair, U2, Brad Pitt, Bono (U2 singer) and many others. We hope you join this campaign to stop pain and suffering that millions of God’s children experience every day!  

The tragedy is that all of this is preventable. Poverty is NOT natural.  It is man made and can be stopped. Poverty is not difficult to solve. Many philosophers and geniuses agree on the solutions.  But, politically it looked impossible because most of the world follows greed first.  But, this year millions of people are coming together to fight this tragedy.  Many world leaders and famous people believe that this year we can really end poverty!  They want governments to:

1) double aid to Africa
(Deuteronomy 15:7, 2 Corinthians 8:11-14)
2) cancel the debt and interest of poor nations (Deuteronomy 15, Psalm 15:5, Nehemiah 5:7, Exodus 22:21-25)  

3) guarantee fair trade laws (James 5:1-6, Jeremiah 21:12;1\22:13-30 , Leviticus 19:35, Micah 6:11)
4. VISUALIZATION

Nelson Mandela says, “Sometimes, it falls upon a generation to be great. You can be that great generation.  Millions of people in the world’s poorest countries are trapped in the prison of poverty.  It is time to set them free.” Mandela, Nelson. Feb. 3, 2005.
www.makepovertyhistory.org/docs/mandelaspeech.doc 

Bono, U2 singer, said, “What will our generation be remembered for?  The internet? Yes.  The war against terror? Yes.  Wouldn’t it be great if we were remembered as being the ones that set about making poverty history.” Oliva, Max.  “ONE – MAKE POVERTY HISTORY”. April 20, 2006. http://corporateresponsibility.blogs.ie.edu/2006/04/20/one-make-poverty-history/ 
Bill Gates says, "We can do this, and when we do, it will be the best thing that humanity has ever done."
Gates, Bill. “The Best Thing We Could Ever Do”. July 4, 2005. http://bleedingedge.blogdrive.com/archive/67.html  
Jesus said, “Whatever you have done to the least of these my brothers, you have done it unto me.”  Matthew 25:40   It’s time for us to act on what we believe! It’s not just treating them right.  It’s treating God right!
This year is our greatest chance in history to end poverty! The great thing is that people are following economic principles from the Bible to end poverty.  If we join this movement maybe we can help end poverty!  And we can also show people that God’s principles are the best solution for problems that our world faces.

5. ACTION STEPS
Already, the debt of 38 nations has been cancelled and world leaders promised to give $50,000,000,000 more in aid.  But, unfair trade is still a problem and more help is still needed.  Here are things you can do to help:
THINGS YOU CAN DO:

· 1) SIGN INTERNET PROTESTS LIKE WWW.ONE.ORG
· 2) JOIN E-MAIL LISTS & STREET PROTESTS IN KOREA: dohye@ccej.or.kr, www.endpoverty.or.kr, www.landjustice.or.kr
· 3) LEARN ABOUT POVERTY PROBLEM & TELL OTHERS: www.one.org, www.makepovertyhistory.org, www.whiteband.org 
· 4) VOTE FOR LEADERS WHO WILL HELP POOR
· 5) PRAY, FOLLOW BIBLE PRINCIPLES, HELP PEOPLE BE INDEPENDENT
I hope join this movement that can bring hope to millions!  To make your voice heard and learn ideas for your church to support this movement, go to these websites: www.ccej.or.kr,   www.one.org, www.jubileeusa.org,  http://www.christianaid.org.uk, www.live8live.com/, http://www.makepovertyhistory.org/.  Videos are at: http://www.live8live.com/videos/index.shtml, http://www.christianaid.org.uk/video/campaign/index.htm
We hope you also join this campaign to stop poverty!  Together we can be a great generation!


You Can Learn to Present Like Steve Jobs (video link)
by Andrew Dlugan, May 25th, 2008

Watch the video here:

http://sixminutes.dlugan.com/steve-jobs-presentation-tips/

Summary of Speaking Tips

Set the Theme 

Make your theme clear and consistent

Create a headline that sets the direction for your meeting

Provide the Outline 

Open and close each section with a clear transition

Make is easy for your listeners to follow your story

Demonstrate Enthusiasm 

Wow your audience

Sell an Experience 

Make numbers and statistics meaningful

Analogies help connect the dots for your audience

Make it Visual 

Paint a simple picture that doesn’t overwhelm

Give ‘em a Show 

Identify your memorable moment and build up to it

Give your audience an added bonus to walk away with

Rehearse, Rehearse, Rehearse 

Spend the time to rehearse

Business Presentations & Public Speaking in English
from http://www.englishclub.com/speaking/presentations.htm 
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A presentation is a formal talk to one or more people that "presents" ideas or information in a clear, structured way. People are sometimes afraid of speaking in public, but if you follow a few simple rules, giving a presentation is actually very easy. This tutorial guides you through each stage of giving a presentation in English, from the initial preparation to the conclusion and questions and answers. This tutorial is itself set out like a mini-presentation. You can follow it logically by starting at the Introduction and then clicking on the link at the foot of each page, or you can jump direct to the section you want from the list of contents on each page.
Introduction

All presentations have a common objective. People give presentations because they want to communicate in order to:

· inform
· train
· persuade
· sell
A successful presentation is one of the most effective ways of communicating your message. And because English is so widely used in international business, a working knowledge of the vocabulary and techniques used in an English language presentation is a valuable asset.

We will start by exploring the importance of preparation. After that, we will consider what equipment to use. Then we will look at how to "deliver" a presentation. After delivery, we will examine the language of presentations, before moving on to the presentation itself. Finally, we will conclude with a review of what we have covered. Afterwards, you will be invited to take a test and ask questions.
Preparation

Can you name the 3 most important things when giving any presentation?

Number 1 is . . . Preparation
Number 2 is . . . Preparation!
Number 3 is . . . Preparation!!
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	Preparation is everything!


With good preparation and planning you will be totally confident and less nervous. And your audience will feel your confidence. Your audience, too, will be confident. They will be confident in you. And this will give you control. Control of your audience and of your presentation. With control, you will be 'in charge' and your audience will listen positively to your message.

Objective

Before you start to prepare a presentation, you should ask yourself: "Why am I making this presentation?" Do you need to inform, to persuade, to train or to sell? Your objective should be clear in your mind. If it is not clear in your mind, it cannot possibly be clear to your audience.

Audience

"Who am I making this presentation to?" Sometimes this will be obvious, but not always. You should try to inform yourself. How many people? Who are they? Business people? Professional people? Political people? Experts or non-experts? Will it be a small, intimate group of 4 colleagues or a large gathering of 400 competitors? How much do they know already and what will they expect from you?

Venue

"Where am I making this presentation?" In a small hotel meeting-room or a large conference hall? What facilities and equipment are available? What are the seating arrangements?

Time and length

"When am I making this presentation and how long will it be?" Will it be 5 minutes or 1 hour? Just before lunch, when your audience will be hungry, or just after lunch, when your audience will be sleepy?

Method

How should I make this presentation?" What approach should you use? Formal or informal? Lots of visual aids or only a few? Will you include some anecdotes and humour for variety?

Content

"What should I say?" Now you must decide exactly what you want to say. First, you should brainstorm your ideas. You will no doubt discover many ideas that you want to include in your presentation. But you must be selective. You should include only information that is relevant to your audience and your objective. You should exclude all other ideas. You also need to create a title for your presentation (if you have not already been given a title). The title will help you to focus on the subject. And you will prepare your visual aids, if you have decided to use them. But remember, in general, less is better than more (a little is better than a lot). You can always give additional information during the questions after the presentation.

Structure

A well organized presentation with a clear structure is easier for the audience to follow. It is therefore more effective. You should organize the points you wish to make in a logical order. Most presentations are organized in three parts, followed by questions:

	Beginning
	Short introduction
	· welcome your audience 

· introduce your subject 

· explain the structure of your presentation 

· explain rules for questions

	Middle
	Body of presentation
	· present the subject itself

	End
	Short conclusion
	· summarize your presentation 

· thank your audience 

· invite questions

	Questions and Answers


Notes

When you give your presentation, you should be - or appear to be - as spontaneous as possible. You should not read your presentation! You should be so familiar with your subject and with the information that you want to deliver that you do not need to read a text. Reading a text is boring! Reading a text will make your audience go to sleep! So if you don't have a text to read, how can you remember to say everything you need to say? With notes. You can create your own system of notes. Some people make notes on small, A6 cards. Some people write down just the title of each section of their talk. Some people write down keywords to remind them. The notes will give you confidence, but because you will have prepared your presentation fully, you may not even need them!

Rehearsal

Rehearsal is a vital part of preparation. You should leave time to practice your presentation two or three times. This will have the following benefits:

· you will become more familiar with what you want to say 

· you will identify weaknesses in your presentation 

· you will be able to practice difficult pronunciations 

· you will be able to check the time that your presentation takes and make any necessary modifications

So prepare, prepare, prepare! Prepare everything: words, visual aids, timing, equipment. Rehearse your presentation several times and time it. Is it the right length? Are you completely familiar with all your illustrations? Are they in the right order? Do you know who the audience is? How many people? How will you answer difficult questions? Do you know the room? Are you confident about the equipment? When you have answered all these questions, you will be a confident, enthusiastic presenter ready to communicate the subject of your presentation to an eager audience.

Equipment

	Easily your most important piece of equipment is...YOU! Make sure you're in full working order, and check your personal presentation carefully - if you don't, your audience will!
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	The overhead projector (OHP) displays overhead transparencies (OHTs or OHPTs). It has several advantages over the 35mm slide projector: 

· it can be used in daylight 

· the user can face the audience 

· the user can write or draw directly on the transparency while in use
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The whiteboard (more rarely blackboard or greenboard) is a useful device for spontaneous writing - as in brainstorming, for example. For prepared material, the OHP might be more suitable.
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The duster is used for cleaning the whiteboard. It is essential that the duster be clean to start with. You may consider carrying your own duster just in case.
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Markers are used for writing on the whiteboard (delible - you can remove the ink) or flipchart (indelible - you cannot remove the ink). They are usually available in blue, red, black and green. Again, it's a good idea to carry a spare set of markers in case you are given some used ones which do not write well.
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	"A good workman never blames his tools."
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	The flipchart consists of several leaves of paper that you 'flip' or turn over. Some people prefer the flipchart to the whiteboard, but its use is limited to smaller presentations.
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The Slide projector - which must be used in a darkened room - adds a certain drama. Some slide projectors can be synchronized with audio for audio-visual (AV) presentations. These projectors are typically used for larger presentations. The majority take 35mm slides or transparencies (as seen here), but projectors for 6x6cm slides are also available.
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	Transparencies are projected by an overhead projector or a slide projector onto a screen - in this case a folding screen which can be packed up and transported.
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The notebook computer is increasingly being used to display graphics during presentations. It is often used in conjunction with an overhead projector, which actually projects the image from the computer screen onto the wall screen.
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Handouts are any documents or samples that you 'hand out' or distribute to your audience. Note that it is not usually a good idea to distribute handouts before your presentation. The audience will read the handouts instead of listening to you.


Delivery

'Delivery' refers to the way in which you actually deliver or perform or give your presentation. Delivery is a vital aspect of all presentations. Delivery is at least as important as content, especially in a multi-cultural context.

Nerves

Most speakers are a little nervous at the beginning of a presentation. So it is normal if you are nervous. The answer is to pay special attention to the beginning of your presentation. First impressions count. This is the time when you establish a rapport with your audience. During this time, try to speak slowly and calmly. You should perhaps learn your introduction by heart. After a few moments, you will relax and gain confidence.

Audience Rapport

You need to build a warm and friendly relationship with your audience. Enthusiasm is contagious. If you are enthusiastic your audience will be enthusiastic too. And be careful to establish eye contact with each member of your audience. Each person should feel that you are speaking directly to him or her. This means that you must look at each person in turn - in as natural a way as possible. This will also give you the opportunity to detect signs of boredom, disinterest or even disagreement, allowing you to modify your presentation as appropriate.
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	Your objective is to communicate!


Body Language

What you do not say is at least as important as what you do say. Your body is speaking to your audience even before you open your mouth. Your clothes, your walk, your glasses, your haircut, your expression - it is from these that your audience forms its first impression as you enter the room. Generally speaking, it is better to stand rather than sit when making a presentation. Be aware of and avoid any repetitive and irritating gestures. Be aware, too, that the movement of your body is one of your methods of control. When you move to or from the whiteboard, for example, you can move fast or slowly, raising or reducing the dynamism within the audience. You can stand very still while talking or you can stroll from side to side. What effect do you think these two different approaches would have on an audience?

Cultural Considerations

Because English is so widely used around the world, it is quite possible that many members of your audience will not be native English-speakers. In other words, they will not have an Anglo-Saxon culture. Even within the Anglo-Saxon world, there are many differences in culture. If we hypothetically imagine a German working for an Israeli company making a presentation in English to a Japanese audience in Korea, we can see that there are even more possibilities for cultural misunderstanding. You should try to learn about any particular cultural matters that may affect your audience. This is one reason why preparation for your presentation is so important. Cultural differences can also be seen in body language, which we have just discussed. To a Latin from Southern France or Italy, a presenter who uses his hands and arms when speaking may seem dynamic and friendly. To an Englishman, the same presenter may seem unsure of his words and lacking in self-confidence.

Voice quality

It is, of course, important that your audience be able to hear you clearly throughout your presentation. Remember that if you turn away from your audience, for example towards the whiteboard, you need to speak a little more loudly. In general, you should try to vary your voice. Your voice will then be more interesting for your audience. You can vary your voice in at least three ways:

· speed: you can speak at normal speed, you can speak faster, you can speak more slowly - and you can stop completely! You can pause. This is a very good technique for gaining your audience's attention. 

· intonation: you can change the pitch of your voice. You can speak in a high tone. You can speak in a low tone. 

· volume: you can speak at normal volume, you can speak loudly and you can speak quietly. Lowering your voice and speaking quietly can again attract your audience's interest.

The important point is not to speak in the same, flat, monotonous voice throughout your presentation - this is the voice that hypnotists use to put their patients' into trance!

Visual aids

Of all the information that enters our brains, the vast majority of it enters through the eyes. 80% of what your audience learn during your presentation is learned visually (what they see) and only 20% is learned aurally (what they hear). The significance of this is obvious:

· visual aids are an extremely effective means of communication 

· non-native English speakers need not worry so much about spoken English - they can rely more heavily on visual aids

It is well worth spending time in the creation of good visual aids. But it is equally important not to overload your audience's brains. Keep the information on each visual aid to a minimum - and give your audience time to look at and absorb this information. Remember, your audience has never seen these visual aids before. They need time to study and to understand them. Without understanding there is no communication.

Apart from photographs and drawings, some of the most useful visual aids are charts and graphs, like the 3-dimensional ones shown here:
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Pie charts are circular in shape (like a pie).
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Bar charts can be vertical (as here) or horizontal.
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Graphs can rise and fall.

Audience Reaction

Remain calm and polite if you receive difficult or even hostile questions during your presentation. If you receive particularly awkward questions, you might suggest that the questioners ask their questions after your presentation.

Language
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	Say what you are going to say,


Simplicity and Clarity

If you want your audience to understand your message, your language must be simple and clear.

Use short words and short sentences.

Do not use jargon, unless you are certain that your audience understands it.

In general, talk about concrete facts rather than abstract ideas.

Use active verbs instead of passive verbs. Active verbs are much easier to understand. They are much more powerful. Consider these two sentences, which say the same thing:

1. Toyota sold two million cars last year. 

2. Two million cars were sold by Toyota last year.

Which is easier to understand? Which is more immediate? Which is more powerful? #1 is active and #2 is passive.
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Signposting

When you drive on the roads, you know where you are on those roads. Each road has a name or number. Each town has a name. And each house has a number. If you are at house #100, you can go back to #50 or forward to #150. You can look at the signposts for directions. And you can look at your atlas for the structure of the roads in detail. In other words, it is easy to navigate the roads. You cannot get lost. But when you give a presentation, how can your audience know where they are? How can they know the structure of your presentation? How can they know what is coming next? They know because you tell them, because you put up signposts for them, at the beginning and all along the route. This technique is called 'signposting' (or 'signaling').

During your introduction, you should tell your audience what the structure of your presentation will be. You might say something like this:

"I'll start by describing the current position in Europe. Then I'll move on to some of the achievements we've made in Asia. After that I'll consider the opportunities we see for further expansion in Africa. Lastly, I'll quickly recap before concluding with some recommendations."

A member of the audience can now visualize your presentation like this:

	Introduction
	· Welcome 

· Explanation of structure (now)

	Body
	· Europe 

· Asia 

· Africa

	Conclusion
	· Summing up 

· Recommendations


He will keep this image in his head during the presentation. He may even write it down. And throughout your presentation, you will put up signposts telling him which point you have reached and where you are going now. When you finish Europe and want to start Asia, you might say:

"That's all I have to say about Europe. Let's turn now to Asia."

When you have finished Africa and want to sum up, you might say:

"Well, we've looked at the three continents Europe, Asia and Africa. I'd like to sum up now."

And when you finish summing up and want to give your recommendations, you might say:

"What does all this mean for us? Well, firstly I recommend..."

The table below lists useful expressions that you can use to signpost the various parts of your presentation.

	Signposting

	Function
	Language

	Introducing the subject
	· I'd like to start by... 

· Let's begin by... 

· First of all, I'll... 

· Starting with... 

· I'll begin by...

	Finishing one subject...
	· Well, I've told you about... 

· That's all I have to say about... 

· We've looked at... 

· So much for...

	...and starting another
	· Now we'll move on to... 

· Let me turn now to... 

· Next... 

· Turning to... 

· I'd like now to discuss... 

· Let's look now at...

	Analyzing a point and giving recommendations
	· Where does that lead us? 

· Let's consider this in more detail... 

· What does this mean for ABC? 

· Translated into real terms...

	Giving an example
	· For example,... 

· A good example of this is... 

· As an illustration,... 

· To give you an example,... 

· To illustrate this point...

	Dealing with questions
	· We'll be examining this point in more detail later on... 

· I'd like to deal with this question later, if I may... 

· I'll come back to this question later in my talk... 

· Perhaps you'd like to raise this point at the end... 

· I won't comment on this now...

	Summarizing and concluding
	· In conclusion,... 

· Right, let's sum up, shall we? 

· I'd like now to recap... 

· Let's summaries briefly what we've looked at... 

· Finally, let me remind you of some of the issues we've covered... 

· If I can just sum up the main points...

	Ordering
	· Firstly...secondly...thirdly...lastly... 

· First of all...then...next...after that...finally... 

· To start with...later...to finish up...


The Presentation
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	...say it,


Most presentations are divided into 3 main parts (+ questions):

	1
	INTRODUCTION
	(Questions)

	2
	BODY
	

	3
	CONCLUSION
	

	
	Questions
	 


As a general rule in communication, repetition is valuable. In presentations, there is a golden rule about repetition:

1. Say what you are going to say, 

2. say it, 

3. then say what you have just said.

In other words, use the three parts of your presentation to reinforce your message. In the introduction, you tell your audience what your message is going to be. In the body, you tell your audience your real message. In the conclusion, you summarize what your message was.

We will now consider each of these parts in more detail.

Introduction

The introduction is a very important - perhaps the most important - part of your presentation. This is the first impression that your audience have of you. You should concentrate on getting your introduction right. You should use the introduction to:

1. welcome your audience
2. introduce your subject
3. outline the structure of your presentation
4. give instructions about questions
The following table shows examples of language for each of these functions. You may need to modify the language as appropriate.

	Function
	Possible language

	1 Welcoming your audience
	· Good morning, ladies and gentlemen 

· Good morning, gentlemen 

· Good afternoon, ladies and gentleman 

· Good afternoon, everybody

	2 Introducing your subject
	· I am going to talk today about... 

· The purpose of my presentation is to introduce our new range of...

	3 Outlining your structure
	· To start with I'll describe the progress made this year. Then I'll mention some of the problems we've encountered and how we overcame them. After that I'll consider the possibilities for further growth next year. Finally, I'll summarize my presentation (before concluding with some recommendations).

	4 Giving instructions about questions
	· Do feel free to interrupt me if you have any questions. 

· I'll try to answer all of your questions after the presentation. 

· I plan to keep some time for questions after the presentation.


Body

The body is the 'real' presentation. If the introduction was well prepared and delivered, you will now be 'in control'. You will be relaxed and confident.

The body should be well structured, divided up logically, with plenty of carefully spaced visuals.

Remember these key points while delivering the body of your presentation:

· do not hurry 

· be enthusiastic 

· give time on visuals 

· maintain eye contact 

· modulate your voice 

· look friendly 

· keep to your structure 

· use your notes 

· signpost throughout 

· remain polite when dealing with difficult questions

Conclusion

Use the conclusion to:

1. Sum up
2. (Give recommendations if appropriate)
3. Thank your audience
4. Invite questions
The following table shows examples of language for each of these functions. You may need to modify the language as appropriate.

	Function
	Possible language

	1 Summing up
	· To conclude,... 

· In conclusion,... 

· Now, to sum up... 

· So let me summaries/recap what I've said. 

· Finally, may I remind you of some of the main points we've considered.

	2 Giving recommendations
	· In conclusion, my recommendations are... 

· I therefore suggest/propose/recommend the following strategy.

	3 Thanking your audience
	· Many thanks for your attention. 

· May I thank you all for being such an attentive audience.

	4 Inviting questions
	· Now I'll try to answer any questions you may have. 

· Can I answer any questions? 

· Are there any questions? 

· Do you have any questions? 

· Are there any final questions?


Questions

Questions are a good opportunity for you to interact with your audience. It may be helpful for you to try to predict what questions will be asked so that you can prepare your response in advance. You may wish to accept questions at any time during your presentation, or to keep a time for questions after your presentation. Normally, it's your decision, and you should make it clear during the introduction. Be polite with all questioners, even if they ask difficult questions. They are showing interest in what you have to say and they deserve attention. Sometimes you can reformulate a question. Or answer the question with another question. Or even ask for comment from the rest of the audience.

Review
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	...then say what you have just said.


In this seminar, you have learned:

· to allow plenty of time for preparation 

· to ask the all-important question-words, why? who? where? when? how? and what? 

· to structure your presentation into introduction, body, conclusion and questions 

· to write notes based on keywords 

· to rehearse your presentation several times and modify it as necessary 

· to select the right equipment for the job 

· to use equipment effectively 

· to make use of clear, powerful visual aids that do not overload your audience 

· to use clear, simple language, avoiding jargon 

· to use active verbs and concrete facts 

· to explain the structure of your presentation at the beginning so that your listeners know what to expect 

· to link each section of your presentation 

· to signpost your presentation from beginning to end so that your listeners know where they are 

· to say what you are going to say, say it, and say what you have just said 

· to overcome your nerves 

· to establish audience rapport 

· to be aware of your body language 

· to understand cultural differences 

· to control the quality of your voice 

· to maintain interest by varying the speed, volume and pitch of your voice 

· to deal with listeners' questions politely 

· to respond to your audience positively

DISCUSSION QUESTIONS

1. When you want to persuade someone to change their ideas or their actions, how do you usually do that?
Do you use some of the steps above? Which ones?

2. Do you think that these 5 steps follow the “normal processes of human thinking” in every culture or is this more normal for westerners? What steps are methods to people use to persuade others in your culture?  How are they similar or different from these steps?
3. What policitians, advertisements, speakers are most interesting to you?  Who/what has changed your mind the most effectively?  What do you think made you change when they talked?
4. Which politicians, advertisements, pastors, speakers, etc. do you like?  Why do you like them?  Do they use these 5 steps in their talks?
5. Think about each step in this process.  Can you remember examples of speakers you listened to using these techniques (For example, what’s a funny story/anecdote that a speaker started his speech with?  What big danger or problem did a speaker say would happen if we don’t follow his proposal?  What research did a speaker refer to in order to make people trust his ideas?) 

MORE ON PLAGIARISM & HONESTY (with Korean)
	COPYING, ETHICS AND REFERENCING

Sometimes students are tempted to copy their work from others.  Teamwork is very good and useful in group projects and getting advice is also important.  But, copying without referencing is very wrong and unethical.  It is the same as lying.  You are saying that this is your work and it isn’t your work.  In the real world lying causes people to lose jobs, lose money, families and sometimes even lose their lives. Because cheating is so damaging in the real world, it will not be tolerated. If you do cheat, there will be major penalties. In most cases you will have to do the assignment 3-4 times instead of just once in order to get a grade.  There may also be some points lost depending on the situation.

1) EXAMPLE 1: Hwang Oo Suk is one example.  He lost his job, money and Korea was very embarrassed by his lies.  

2) EXAMPLE 2: Ken Lay of Enron is another recent example.  He lied to stockholders about the health of his company.  He said it was doing very well. But, at the same time he was selling all of his stock in the company.  The company went bankrupt and many,many people who had trusted him lost a lot of money.  The government took him to court.  They found him guilty of lying and sentenced him to prison for 30 years.  He didn’t go though.  Why?  Because of such intense stress, he got a heart attack and died.  His lies and the stress from his lies eventually killed him.

FACT:  There are many similar examples.  Every year businesses in America lose $310,000,000,000 because of dishonesty.  It’s similar in Korea. This causes great stress, broken dreams and many problems for many people including the person who lied or stole.  They are usually caught and punished.  I feel strongly about this because some partners in a school that I started broke their promises to me.  This destroyed one school that I started and was very heart breaking. So, always be honest and ethical. Don’t even think about copying. It’s lying.  

The big criminals that we hear about didn’t start by doing big crimes. They started with small things.  So, don’t think that your copying or lying are small things. Stop even the small wrong things right now. Think about these quotes/facts.

THOUGHT ON INTEGRITY

· Zig Ziglar talks about an interview with ~100 Fortune 500 CEOs.  They were asked what was the most important quality.  They said that the most important thing for CEOS was integrity and honesty.

· ”It's more important to do the right thing than to do things right.” Peter Drucker, business guru

· “The reputation of a thousand years may be determined by the conduct of one hour.” Japanese proverb 

· “Character, in the long run, is the decisive factor in the life of an individual and of nations alike.” Theodore Roosevelt, US president 

· “Contrary to the cliché, genuinely nice guys most often finish first or very near it.” Malcom S. Forbes, business magazine editor

· “Real integrity is doing the right thing, knowing that nobody's going to know whether you did it or not.” Oprah Winfrey

· “Honesty is the cornerstone of all success, without which confidence and ability to perform shall cease to exist.” Mary Kay Ash
	복사. 도덕성 그리고 참고 자료

가끔 학생들은 과제를 할 때 다른 이들의 글을 베껴서 쓰려고 합니다.  협동작업은 그룹 프로젝트를 할 때 유용하고 충고를 가지는 것도 중요하지만 참고 출처 표시 없이 복사를 하는 것은 잘못되었고 비도덕적인 행위입니다. 이것은 거짓말을 하는 것과 같습니다. 여러분은 이것은 당신의 작품이라고 말을 하지만 이것은 당신의 작품이 아닙니다. 현세에서는 거짓말은 직업을 잃게 만들고 돈, 가족을 잃게 만들고 심지어 그들의 삶마저 잃게 만듭니다. 왜냐하면 속이는 것은 인생에 치명타를 입히며, 거짓말은 참을 수 없는 일입니다. 만약 여러분들이 이런 행위를 한다면 큰 벌칙이 따를 것입니다. 학점을 받기 위해 한 개의 과제를 해도 될 것을 3-4의 과제를 하게 될 것입니다. 또한 상황에 따라선 점수를 잃게 될 경우도 있습니다.

1)예1: 황우석 박사가 그 예입니다. 그는 직업을 잃었고, 돈을 잃었으며, 한국인들은 그의 거짓말에 매우 충격을 받았습니다.

2)예2: 엔론 사의 켄 레이가 최근의 또 다른 예입니다. 그는 주주인들 에게 자신의 회사가 건재하다고 사기를 쳤습니다. 그는 회사는 잘되어가고 있다고 말하면서 자신은 회사의 모든 주식을 팔고 있었습니다. 그 회사는 부도가 났고, 그를 믿은 많은 사람들이 많은 돈을 잃었습니다. 그는 법원에 세워졌습니다. 법원에서는 그를 사기죄로 30년 징역을 선고했습니다. 하지만 그는 형을 다 채우지도 못 한 채 극심한 스트레스로 인해 심장마비로 죽었습니다.  자신의 거짓말의 대가로 결국 그는 죽음을 맞이 하게 된 것입니다.

사 실: 많은 유사한 예가 있습니다.  미국에 있는 기업들은 
부정직 때문에 매년 310.000.000.000달러를 잃습니다. 한국에서도 마찬가지 입니다. 이것은 엄청난 스트레스를 일으키고, 꿈을 깨뜨리며 거짓말을 하고 훔치는 사람들을 포함한 많은 사람들에게 많은 문제가 됩니다. 그들은 보통 잡혀가고 벌을 받게 됩니다. 저는 정말 이 문제를 중요하게 생각합니다. 왜냐하면 학교의 몇몇 동료들은 나와 한 약속을 깨며, 이것은 제가 다니는 학교를 훼손시킬 뿐 아니라 정말 가슴 아픈 일입니다. 그러므로 항상 정직하시고 도덕적인 사람이 되세요. 남의 것을 복사 할 생각은 일체 하지 마세요. 이것은 거짓말 입니다.

우리가 아는 극악한 범죄자들은 처음부터 큰 범죄를 짓지 않습니다. 그들은 작은 범죄부터 시작합니다. 그러므로 복사나 거짓말이 작은 범죄라고 생각하지 마십시오. 심지어 잘못된 작은 범죄라도 지금 그만 두십시오. 위의 인용과 사실 글들을 생각해 보십시오. 

정직에 대한 생각

· Zig Ziglar는 100명의 재산가와 500명의 CEO들과 인터뷰를 가졌습니다. Zig Ziglar는 그들에게 가장 중요한 자질은 무엇인지 물었습니다. 그들은 CEOS가 되기 위한 중요한 자질은 성실과 정직이라고 대답했습니다.

· “올바른 일을 행하는 것이 일을 올바르게 행하는 것보다 중요하다.” –경제 학자  피터 드러커 

· “수천 년의 평판은 한 시간의 수행으로 결정 된다.”
      –일본 격언

· “인격은 결국 개인적인 삶에서와 동등하게 국가적 삶에서도 중대한 요소 이다”.- US대통령 시에돌 루스벨트 

· “진부한 표현과는 달리 성실하게 일하는 사람들은 대부분 첫 번째로 일을 끝내든지 거의 근접하게 끝낸다”.- 경제 잡지 편집장 말콤 포브스

· “진정한 정직함은 올바른 일을 행하는 것이고, 당신이 올바른 일을 했는지 안 했는지 아무도 알지 못하는 것을 아는 것이다.”-오프라 윈프리

●   정직함은 모든 성공의 주춧돌이며, 이것 없이는

자신감과 능력은 존재하지 않을 것이다.-메리 케이 애쉬

 




